
Working Capital  
Finance Strategy
Working Capital Finance as an 
Asset Class for Global Investors

October 2024

• Executive Summary

• Part One: Inflation, Interest Rate 
Volatility and Portfolio Diversification

• Part Two: Introducing Working Capital 
Finance and Trade Finance

• Part Three: Why Working Capital 
Finance works as an Asset Class

• Part Four: Introducing Pemberton and 
its Working Capital Finance Strategy

Table of Contents



Working Capital Finance (WCF) – which includes 
trade finance as well as non-trade related 
finance of corporate receivables, payables and 
inventory - is increasingly being viewed as 
an investable asset class, with zero duration 
and low volatility, offering an attractive risk-
adjusted yield.

The Pemberton Working Capital Finance strategy 
targets a return of 3-month risk free rate +250bps 
net1. WCF assets are a form of short dated 
corporate credit. Given their short duration and 
self-liquidating nature they experience very low 
volatility in terms of returns. With average tenors 
below 120 days they have a natural level of 
liquidity, and investors can access their investments 
via a monthly share class open-ended fund.

In a world where the outlook for inflation and 
interest rates is less certain, and where historic 
correlations between asset classes are breaking 
down, the WCF asset class offers diversification to 
portfolios and provides self-generated liquidity in 
periods of market crisis.

WCF performs structurally ahead of its senior 
unsecured position in the capital structure, 
benefiting from company creditors’ incentive to 
maintain a business as a going concern, even in 
stressed situations. The low-risk profile of WCF 
assets is backed by data from Berne Union2, which 
points to an average claims ratio of 13bps for 
Short-Term export credit between 2020-2023, a 
period that includes the economic dislocation of 
the global pandemic3. (Please see Credit Risk 
section below).

Trade Finance is a growing market, currently valued 
at USD 9.3 trillion and projected to see a CAGR of 
3% over the next decade4.

A 2023 J.P. Morgan analysis suggests that Working 
Capital Finance specifically is expected to be a 
focus area for treasurers and CFOs, as companies 
seek cost-effective funding sources to optimize 
capital structure and support growth in a high 
interest rates environment5.

Two major factors have allowed for the entry of 
non-bank lenders like Pemberton into the WCF 
space, which has traditionally been dominated by 
international trade banks. Firstly, banks have 
retreated from sub-investment grade lending 
following the Global Financial Crisis (GFC), causing 
a major funding gap. Secondly, reconciliation 
technology, which had been a major barrier to 
entry, has undergone major innovation, driven 
largely by private and government investments 
into digital trade finance technology and other 
forms of fintech, aiming to secure global trade.

Pemberton has developed a robust proprietary IT 
infrastructure capable of effectively handling large 
amounts of WCF transactions.

Pemberton’s investment philosophy is one of 
bottom up-fundamental credit analysis. The 
Working Capital Finance strategy focuses on 
providing funding to large and medium-sized 
companies. The emphasis is on sourcing  
high-quality short-term lending opportunities 
supported by receivables, payables and inventory. 
Pemberton Asset Management is a leading 
European alternative credit manager, investing in 
non-investment grade debt on behalf of 
institutional investors globally. Assets under 
management total EUR €20.0bn (2024)6, with EUR 
€29.0bn invested since Pemberton’s inception in 
2013. Legal & General Group Plc (L&G) is a 40% 
equity shareholder.

Executive Summary

1There is no guarantee that target returns will be achieved. Such forecasts are not a reliable indicator of future performance. 2The International Union of Credit & 
Investment Insurers, The Berne Union, is an international association and community for the global export credit and investment insurance industry. 3Berne Union 
Export Credit & Investment Insurance Report 2023. 4Trade Finance Market Size Forecast 2023-2032 – Global Market Insights. 5Strategies for resiliency Working Capital 
Index 2023 – J.P. Morgan. 6Assets under management are defined as committed capital. For closed funds the FX rate used as at final close. For separate managed 
accounts and open funds FX rate used as at time of commitment (as of 30th June 2024).

Pemberton believes the Working Capital Finance strategy provides a range of 
attractive opportunities for Institutional Investors:
• As an attractive complement or alternative to fixed-income investments in government and corporate bonds;
• As a liquid cash plus complement to money market funds (MMFs) and bank deposits;
• As a cashflow management tool to manage illiquid commitments;
• As a component of Tier 2 liquidity pools alongside ABS, CLO’s, absolute bond funds;
• As a component of Cashflow Driven Investment (CDI);
• As a complement to Buy & Maintain Credit strategies; and
• As a stable ’End of Life’ asset for closed DB pension schemes.
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Inflation and Interest Rate Volatility

A range of factors in recent periods have seen levels of 
inflation unseen on a global basis for decades.

These range from the supply side destruction seen as  
a consequence of the pandemic, reduced labour  
market participation, commodity price increases 
associated with military conflict, and climate change 
and supply chain reorientation as a consequence of 
geopolitical decoupling.

In addition, many of the major drivers of deflation seen 
over the last 30 years have at a minimum slowed in 
their rate of growth or in many cases gone into reverse. 
The largest of these deflationary impulses was the 
entrance of China and Eastern Europe into the global 
trading system, which led to both an enormous increase 
in the supply of labour and an unprecedented increase 
in investment in productive capital.

The second major reversal in disinflationary forces 
is a longer term and slower moving variable, the 
demographic shift being experienced globally, 
particularly in the developed world. As developed 
societies age so the dependency ratio, the percentage 
of retirees relative to the working age population, 
increases. This is inflationary in two respects, in that 
it reduces production, as retirees cease to produce, 
and simultaneously increases demand, as those same 
people demand significantly more public goods and 
services, in particular health and social care7.

So, as we look forward over the next decade the 
rebalance of power towards labour and the potential 
for structurally higher inflation and inflation volatility 
seems a distinct risk.

In this context the recent interest rate volatility could 
potentially persist, over a multi-year time horizon,  
with all the implications this would have for asset prices.

Market Volatility and Asset Price 
Correlations

The recent increase in inflation volatility has led to 
significant movements in interest rates and volatility 
in asset prices. It has also seen previous longstanding 
correlations between assets such as equities and  
fixed income shift. With the elevated levels of leverage 
across public and private sectors and structurally  
higher inflation levels, these correlations are likely to 
remain uncertain.

Pemberton’s Working Capital Finance 
Return Profile and Portfolio Diversification

WCF’s return profile, with its combination of private 
market valuation, structural, self-generated liquidity 
and short tenor, has a low correlation to public markets 
and low price volatility. In a diversified portfolio of 
equities and fixed income assets this lack of correlation 
to liquid markets and low volatility is likely to diversify 
the portfolio further, reducing the overall portfolio 
expected volatility and providing a component of 
floating rate, spread return.

Stable Liquidity

Market traded assets provide, in most environments, 
immediate opportunities for liquidity through the 
market mechanism. In periods of market dysfunction 
though, that liquidity may come only at significantly 
lower asset prices or, in certain markets, liquidity can 
dry up partially or entirely. A key benefit of the private 
yet self-liquidating characteristic of the WCF asset class 
is that its inherent structural liquidity provides investors 
with access to their investments divorced from any 
ongoing market distress.

7Pemberton’s market view.

Part One: Inflation, Interest Rate Volatility and Portfolio Diversification



Table 1: Performance of Pemberton’s Working Capital Finance Strategy versus 
Global Credit Indices 2019-24

Part Two: Introducing Working Capital Finance and Trade Finance

WCF Stability in Volatile Markets

GAV of Pemberton Working Capital Finance strategy vs comparable credit indices

WCF is made up of three core products:

• Payables Finance: in which the lender extends 
payment terms to the buyer, while assuming the 
responsibility of timely payments to the sellers,

• Receivables Finance: in which the lender provides 
the seller with early payments against their invoices 
– assuming the buyer’s payment risk and the 
counterparty risk of the seller,

• Inventory Finance: in which the lender provides 
financing against a book of warehoused inventory 
or unsold goods.

The WCF market comprises the financing of working 
capital assets (receivables, payables and inventory) on 
company balance sheets worldwide. This includes but is 
not limited to financing related to cross-border trade, 
which is valued at an estimated US$18 trillion.

WCF assets are typically between 90-180 days in 
length and self-liquidating. As an operating expense 
they perform structurally senior to other forms of 
corporate debt, benefitting from the creditors incentive 
to maintain businesses as a going concern, even in 
stressed credit situations (see credit box below).

An investable asset class 
Once exclusively offered by trade finance banks, 
regulatory changes since the Great Financial Crisis, 
such as Basel 3 and 4, have resulted in many banks 
becoming more restrictive in their trade related lending 
activities – with some ’derisking’ from the sector 
altogether.

Non-bank lenders have stepped into the breach,  
many offering short-term WCF via digitised platforms 
that connect borrowers with institutional funders.

Source: Pemberton Asset Management, as of 30th June 2024. Past performance is not a reliable indicator of future results. Performance is measured in USD and 
takes account of variable utilisation rates over time. The returns are the gross strategy returns of the Uninsured Sub-Class after deduction of expected origination 
and servicing fees, investment holding vehicle costs, investment programme hedging costs and (where applicable) credit insurance costs. Past performance is not a 
reliable indicator of future results. USD 3m Libor average over last 3 months is used in order to attribute performance.
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The Working Capital Finance gap 
There is a major imbalance between the demand 
and supply of working capital finance. Whilst banks 
are retrenching, demand for this type of financing is 
growing strongly, with supply chains under pressure and 
many companies moving from ‘just-in-time’ to ‘just-in- 
case’ inventory strategies. This has precipitated the birth 
of specialist working capital finance providers such as 
Pemberton. Often run by former trade finance bankers, 
these firms have utilised advances in digitalisation and 
the platformisation of banking products to provide 
access to institutional investors to what was a staple of 
corporate and commercial banking.  

That said, banks retain c90% of the trade finance 
market, with the vast majority dominated by 13 global 
trade finance banks8.

Nonetheless, thanks to the digitalisation and 
platformisation of working capital finance, the number 
of non-bank lenders involved in the asset class has 
grown, connecting borrowers with alternative sources 
of funding. Many still partner with banks that, while 
maintaining client relationships, have restricted lending 
appetites – making the funds an increasingly integral 
part of the working capital finance landscape9.

Credit Risk - Low Loss Rates for Working Capital Finance 

Loss rates for working capital finance have historically been low. There are various reasons for this, including:

• Working capital finance assets are often short dated, the bulk of Pemberton’s Working Capital Finance strategy 
is invested in payables or receivables with maturities between 60 and 120 days. Default rates over short-time 
periods are historically low.

• WCF facilities are generally uncommitted in nature, as such a funder may cease funding further invoices at any 
point, without penalty.

• Short-term payment behaviour is a highly predictive factor of future corporate credit deterioration. With real 
time oversight of payments, providers of WCF funding are in a privileged position to assess the near-term 
default risk of a borrower. This allows funding to be stopped in good time.

• Typically, an unfolding credit deterioration, which may or may not lead to an eventual default, is much longer 
than the duration of a WCF funding tenor. Any deterioration allows the funder to terminate further lending 
facility and allow outstanding assets to self-liquidate.

• Outstanding working capital obligations are considered operating expenses. In most defaults, of medium or 
large companies, existing senior secured creditors maintain defaulted businesses as going concerns, so as 
to maximise recoveries. In a going-concern state short term obligations, such as payables and receivables, 
continue to be paid. Given the operating status of WCF liabilities they can perform super senior to other 
corporate liabilities.

• Further evidence of the lower-risk attributes of trade finance is provided by the Berne Union10. Its 2023 
industry report highlights credit insurance claims of short-term trade-related insured debt relative to insured 
commitments (see Table 2). This data, for short-term trade credit insurance, covers the types of programmes 
funded by Pemberton’s Working Capital Finance strategy – predominantly payables and receivables 
programmes for “BB” rated companies. Globally, the total annual cover in 2023 was $2.3 trillion, with total 
claims of $2.6 billion.

• Between 2020-2023 Berne Union data reported an average annual default rate of 13 bps p.a. This period 
includes the displacement in global trade of the pandemic period, which contributed to higher-than-usual 
default rates11.

• Longer term data from the International Chamber of Commerce shows default rates of 7 bps p.a. between 
2008-201712 and of 8.8 bps between 2017-202113.

8International Chamber of Commerce Global Survey 2018. 9https://www.financierworldwide.com/trade-finance-an-attractive-asset-class#.YtVZ4HbTU2w.  
10The International Union of Credit & Investment Insurers, The Berne Union, is an international association and community for the global export credit and investment 
insurance industry. 11Berne Union Export Credit & Investment Insurance Report 2023. 12International Chamber of Commerce Trade register 2018. 13International 
Chamber of Commerce Trade register 2021.



Table 2: Berne Union Annual Short Term Credit Insurance and 
Recoveries 2019-2023

Part Three: Attributes of WCF as an asset class 

Short Term Trade Credit Insurance Claims

As an asset class, WCF is increasingly finding favour 
with a broad range of investors. The key investment 
characteristics that explain this include:

• Zero duration risk: no price exposure to changes 
in market interest rates and credit spreads,

• Low default risk: the short tenor of the assets, 
uncommitted facilities and structural super senior 
performance in a default, underpin very low historic 
default data (see box),

• Low volatility: the lack of market exposure, 
duration risk and low default rates deliver a low 
volatility return stream.

• Attractive yields: the asset class offers an attractive 
return premia relative to its level of risk,

• Floating rate returns: WCF offers investors positive 
exposure to rising short term rates,

• Self-liquidating: facilities are repaid as part-and- 
parcel of a borrower’s trading operations, and

• Diversification: the asset class delivers a 
differentiated short-term corporate credit exposure 
unlike other credit risks available to investors.

1. An attractive alternative to fixed-income 
investments such as government and corporate 
bonds. Pemberton’s Working Capital Finance 
strategy allows fixed income investors to reduce 
their exposures to duration risk in a volatile interest 
rate environment, a scenario that impacts the value 
of existing bond holdings. Given the low volatility of 
WCF assets, as well as the low default risk, inclusion 
in portfolios also reduces the overall portfolio 
volatility while maintaining credit portfolio yields.

2. A liquid cash alternative to money market funds, 
bank deposits, commercial paper and other 
traditional cash products. The Working Capital 
Finance strategy delivers a stable, liquid return 
profile at an attractive premium to cash, returns are 
floating so track movements in short-term interest 
rates. The monthly share class allows investors to 
benefit from attractive returns with short term 
access to capital. The underlying risk is corporate 
and so is distinct from the bank risk inherent in 
MMF’s and bank deposits.

As such, Pemberton believes WCF provides a range of attractive opportunities for investors.  
These include the following:
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3. As a cashflow management tool to manage 
investors illiquid commitments. Many investors 
have committed to illiquid strategies such as private 
debt and private equity. A challenge facing investors 
in this position is what to do with the capital likely to 
be drawn at some unknown point in the future. 
Some investors invest in liquid capital markets such 
as equities or credit while others hold the capital in 
cash. Yet both solutions carry potential costs: one 
exposes the investor to volatile capital markets while 
the other locks in low returns. Working Capital 
finance offers a third way: a lower-risk, low-volatility 
asset class that delivers positive returns over floating 
rates but is stable over time.

4. An attractive potential Tier 2 liquidity asset
Working Capital Finance can sit alongside other Tier 
2 collateral liquidity assets such as ABS or Multi-
Asset Credit Funds. Its zero-duration exposure 
means that its value is unaffected by movements in 
credit spreads or interest rates. The self-liquidating 
nature of the underlying assets provides investors 
with natural liquidity that is unaffected by market 
instability or dysfunction. WCF delivers a 
differentiated return and liquidity profile to other 
Tier 2 assets that provide diversification  
to investors.

5. A component of and complement to Cashflow 
Driven Investment (CDI) and Buy & Maintain 
Credit Strategies. Working Capital Finance can 
provide predictable cashflows that increase the 
certainty of meeting an investor’s liquidity 
objectives. This can be delivered with a reduction in 
duration risk combined with low default rates. WCF 
is therefore a potentially attractive component of a 
CDI strategy. WCF is also an alternative to buy-and- 
maintain credit strategies that focus on matching 
investor’s medium term cash requirements. Adding 
WCF assets results in the volatility of the overall 
credit portfolios being reduced through 
diversification, while the medium-term liquidity 
needs of the typical CDI portfolio are closely 
matched by the strategy’s characteristics. And the 
fact WCF facilities are floating rate protects against 
volatile interest rates.

6. An attractive End-of-Life asset for defined 
benefit pension schemes. Working Capital 
Finance’s zero duration, stable, low-volatility, return 
profile delivers predictability as schemes model the 
path to Buy Out. The strategy delivers an attractive 
positive risk premia over floating rates and is 
self-liquidating, with up to monthly strategy 
liquidity, with up to monthly strategy liquidity 
providing the ability to accurately match scheme 
asset values to specific target Buy Out dates 
delivering a low volatility glide path.

Table 3:  Volatility of Returns14 of the Pemberton Working Capital Finance Strategy vs 
Comparable Credit Indices

Source: Pemberton Asset Management, as of 30th June 2024. Past performance is not a reliable indicator of future results. Performance is measured in USD and takes 
account of variable utilisation rates over time. All returns are based on gross performance. Actual returns will be subject to management fees and fund costs.  
14Volatility of returns are calculated as annualised standard deviation of monthly returns over the previous twelve months for the WCF strategy, and as annualised 
standard deviation of weekly net returns over the previous twelve months for the Bloomberg indices. Fluctuations in volatility are based on the range of returns 
during the given time period, with WCF demonstrating consistent returns when accounting for changes in benchmark rate.

Table 3 below shows the returns and volatility of several asset classes commonly held by investors over the past 
three years. What the data shows is that the low volatility and steady returns of Pemberton’s Working Capital 
Finance strategy would, if substituted for any of the other asset classes, improve the risk-reward ratio – making the 
portfolio more efficient.



Part Four: Introducing Pemberton and its Working Capital Finance Strategy
Pemberton’s Working Capital Finance strategy  
focuses on investments in medium-sized and large 
companies, as well as entities within their supply- 
chains. The emphasis is on sourcing high-quality  
short-term lending opportunities supported by 
receivables, payables and inventory. The opportunity 
for institutional investors is via a range of  
open-ended share classes including monthly and 
quarterly liquidity products.

WCF is a rapidly growing asset class. To assess 
opportunities, Pemberton utilises the credit 
underwriting expertise of its highly experienced team – 
made up mostly of former trade finance bankers.

Pemberton’s origination team, based in Europe and 
the United States, originates assets directly from 
corporates, through WCF servicing and technology 
platforms, as well as in strategic partnership with 
leading trade finance banks. Partner platforms include 
Taulia, PrimeRevenue, LiquidX, Demica, and GSCF Bank 
partners include Deutsche Bank, HSBC, JP Morgan, 
MUFG, Santander and Citibank.

The Pemberton Working Capital Finance portfolio is 
diversified across Europe, the U.S. and Asia and across a 
range of industries (IT, food and beverages, chemicals, 
media, capital goods, automotive, engineering, metals, 
energy and retail). Pemberton’s WCF portfolio has an 
average BB- rating15 and a weighted average tenor of 
less than 120 days.  Since inception, in August 2019, 
the strategy has funded US$7.5bn of invoices and has 
experienced no defaults16.

A leading European private credit manager 

Pemberton Asset Management is a leading European 
alternative credit manager, investing in non-investment 
grade credit on behalf of institutional investors globally.

Pemberton provides a range of financing solutions 
for borrowers and risk-reward options for investors, 
assets under management total US$23.5 billion (2024)17. 
Legal & General Group Plc (L&G) became a 40% equity 
shareholder in August 2014 with the remaining 60% 
owned by senior management.

Pemberton’s focus is on providing finance for 
companies across their capital structures, from  
short-term working capital to longer tenor, senior debt, 
first lien, second lien, unitranche and preferred debt.

 

In contrast to its peers, Pemberton has  
segregated the types of risk originated into seven 
clearly defined strategies:

In addition to the Working Capital Finance strategy 
described above, Pemberton offers the following:

• Mid-Market Debt Strategy, providing senior 
secured first lien loans to mid-market companies,

• Strategic Credit Strategy, providing solutions across 
the capital structure including flexibly structured 
senior debt, unitranche, second lien, mezzanine and 
preferred debt,

• Senior Loan Strategy, providing replacement capital 
for bank-club deals for corporates with largely “BB” 
equivalent credit metrics,

• NAV Financing Strategy, launched in 2022 
to provide financing solutions predicated on 
the underlying value of private equity funds’ 
performing investment portfolios, and

• Risk Sharing Strategy, launched in 2022 to target 
junior tranches of transactions.

• CLOs, launched in 2023, investing in publicly-rated, 
broadly-syndicated leveraged loans used to fund 
sponsor-driven or corporate M&A activity.

An optimal approach

Operating an optimal approach for a large-scale private 
credit business, Pemberton employs over 70 investment 
professionals involved with sourcing, structuring 
and underwriting investments, with a further 120 
professionals covering all other core responsibilities, 
such as operations, finance and fund administration, 
legal, risk, compliance, global clients and business 
development, investor relations, marketing, sustainable 
investing, people and performance, information 
technology, strategy and support18.

Pemberton’s strengths include:

• Size and depth of investment team. 

• Local origination strategy. 

• Institutionally-backed platform. 

• Dual-track credit process.  

• Credit rating system.

15Pemberton internal calculation. 16Pemberton internal calculation as at 30/06/24. 17Data as of 30th June 2024. Assets under management are defined as committed 
capital. For closed funds the FX rate used as at final close. For separate managed accounts and open funds FX rate used as at time of commitment.  
18Pemberton Group, including consultants, contractors, and advisors as of 30th June 2024.



Pemberton’s approach to sustainability 
Since inception, sustainability has been core to 
Pemberton’s vision and purpose, which is to create 
long-term value for all our stakeholders. Social and 
environmental trends are shaping economies and 
industries, and our focus is to help investors navigate 
the risks and opportunities that these trends create. 
What makes a good risk-return has evolved as the 
relevance and materiality of sustainability issues 
has become increasingly clear, and consideration of 
environmental, social and governance factors helps us 
avoid undue risk in our investment process. 

We aim to remain at the forefront in private credit and 
are proud to serve on the UNPRI Private Debt Advisory 
Committee (PDAC), supporting the design, delivery and 
dissemination of sustainable investing guidance for our 
asset class. We hold ourselves to the same standards 
we expect of companies and other investee entities and 
strive to sustain a working environment in which our 
corporate values are exemplified by all, while offering a 
diverse and inclusive working environment.

2024 marked the release of our inaugural Sustainable 
Investing Report, and we continue to expand our efforts 
to integrate ESG into our investment process and day-
to-day operations.

Corporate Sustainability involves building a 
sustainable business from within and includes our 
people, our governance and how we can affect change. 

Professional Client Use Only  |  Strictly Private and Confidential  |  www.pembertonam.com

Our governance process includes an ESG Committee, 
a sub-committee of the Board, that is responsible for 
oversight of our strategy for Sustainable Investing as 
well as the firm’s environmental and social impacts.

This includes affecting change, and our senior 
leadership advocates and is directly involved in the 
firm’s community and inclusion outreach.

Sustainability in Working Capital Finance 
Investment takes into account the short tenor (<1 year) 
and transactional nature of the credit relationship with 
borrowers, while ensuring our investors can benefit 
from the attractive characteristics of this asset class in a 
responsible manner.

Trade transactions can pose higher risk for money 
laundering, sanctions, and geopolitical risk requiring 
strong compliance and KYC controls, including 
identification of any ‘red flags’ such as PEP (Politically 
Exposed Person) exposure. A robust review of ESG data 
is therefore conducted, supplemented by the significant 
experience of our investment team in understanding 
geopolitical, supply chain, and other risks that must be 
considered.

The Working Capital Finance team benefits from an  
in-team ESG ambassador who works closely with the 
firm-wide Sustainable Investing Process (SIP) team in 
cases where a more rigorous ESG analysis is required.



Contact us

Contact us to find out more: +44 (0) 20 7993 9300  |  info@pembertonam.com

Disclaimer
This document is about the Pemberton Payables and Receivables Opportunity 
Strategy and is intended only for the person to whom it has been delivered. 
This document is solely for discussion / information purposes only and does not 
constitute an offer or a firm commitment of any kind to provide any investment 
opportunity, fund structure or return. It should only be used for evaluation of 
any facts presented herein. Investment in instruments that the strategy may 
reference are likely to be long-term and of an illiquid nature. Such instruments 
are also likely to involve an above average level of risk. This document does not 
purport to identify all of the risk factors associated with any exposure to such a 
strategy and prospective investors should make their own assessment  
of any risk involved in seeking exposure to the strategy or instruments 
referenced therein.

There is no guarantee of trading performance and past or projected 
performance of the strategy or instruments referenced is no indication of 
current or future performance / results. The value of investments may fall 
as well as rise. Exposure to the strategy is suitable only for sophisticated 
investors and requires the financial ability and willingness to accept for an 
indefinite period of time the risks and lack of liquidity inherent in the strategy 
or instruments referenced therein. Any third-party information (including any 
statements of opinion and/or belief) contained herein is provided by Pemberton 
Asset Management group of companies, being. Pemberton Asset Management 
S.A., Pemberton Capital Advisors LLP and any other affiliates (“we”, “our” or 
“us”) and has not been independently verified.

Statements of opinion, market or performance information and any forecasts or 
estimates contained in this document are prepared on the basis of assumptions 
and conclusions reached and are believed to be reasonable by us at the time. 
No representation, warranty, assurance or undertaking (express or implied) is 
given (and can therefore not be relied upon as such), and no responsibility or 
liability is or will be accepted by us or any of our affiliates or our respective 
officers, employees or agents as to the adequacy, accuracy, completeness or 
reasonableness of the information, statements and opinions expressed in this 
document. Any opinions expressed in this document do not constitute legal,  
tax or investment advice and can therefore not be relied upon as such.  
Please consult your own legal or tax advisor concerning such matters.

The information contained in this document (which does not purport to be 
comprehensive) is believed to be accurate only at the date of this document 
and does not imply that the information herein is correct at any time 
subsequent to the date hereof and such information is subject to change at any 
time without notice. The views expressed herein are subject to change based- 
on market and other conditions and we give no undertaking to undertaking 
to update the information, to reflect actual events, circumstances or changes 
in expectations or to provide additional information after its distribution, even 
in the event that the information becomes materially inaccurate. The recipient 
acknowledges and agrees that no person has, nor is held out as having, any 
authority to give any statement, warranty, held out as having, any authority to 
give any statement, warranty, representation, assurance or undertaking on our 
behalf in connection with any potential investment.

No part of this document may be reproduced in any manner without our 
written permission. Pemberton Capital Advisors LLP has obtained its Australian 
Financial Services (“AFS”) Licence (no. 538408) pursuant to section 913B of the 
Corporations Act 2001 and is now authorised to provide general product advice 
across a range of financial products to wholesale clients only. This marketing 
material is not product disclosure statement under the Corporations Act 2001 
(Cth) (Corporations Act) and does not constitute a recommendation to acquire, 
an invitation to apply for, an offer to apply for or buy, an offer to arrange the 
issue or sale of, or an offer for issue or sale of, any securities in Australia, except 
as set out below. The Funds have not been authorised nor any action taken to 
prepare or lodge with the Australian Securities & Investments Commission an 
Australian law compliant prospectus or product disclosure statement.

This marketing material may not be issued or distributed in Australia and the 
interests in any Fund may not be offered, issued, sold or distributed in Australia 
by the Pemberton Asset Management group, or any other person other than 
by way of or pursuant to an offer or invitation that does not need disclosure to 
investors under Part 6D.2 or Part 7.9 of the Corporations Act, whether by reason 
of the investor being a ‘wholesale client’ (as defined in section 761G of the 
Corporations Act and applicable regulations) or otherwise.

The distribution of this document may be restricted in certain jurisdictions.  
This document is not intended for distribution to or use by any person or entity 
in any jurisdiction or country where such distribution or use would be contrary 
to local law or regulation.

The Fund has not filed a prospectus with any securities commission or similar 
authority in Canada, in respect of the interests and, accordingly, the interests 
will not be qualified for sale in Canada and may not be offered or sold directly 
or indirectly in Canada, except pursuant to an exemption from the prospectus 
and registration requirements of Canadian securities laws. No securities 
commission or similar authority in Canada has reviewed or in any way passed 
upon the merits of an investment in the Fund, and any representation to the 
contrary is an offense. All of the information contained in this document are for 
preliminary discussion purposes only. Final terms and conditions may change 
without notice and are subject to further discussion and negotiations. You must 
review the information memorandum/offering documents of the Fund in  
its entirety.

Pemberton Capital Advisors LLP (the “Advisor”), Pemberton Mid-Marked Debt 
Fund IV SCSp SICAV-RAIF, together with any separately managed accounts or 
single investor vehicles (collectively, each an “SMA” and, together the “SMAs”) 
and any other entities or vehicles which invest in parallel with the above noted 
funds (collectively “Funds”), and Further Capital Partners Ltd (“Further Capital”) 
entered into a Third-Party Marketing Agreement on 14 February 2022 relating 
to the offering of interests in the Funds to certain institutional investors in the 
provinces of Canada as defined in (the “Agreement”). Further Capital will solicit 
on behalf of and refer to the Adviser potential investors who are “accredited 
investors” as defined in as defined in National Instrument 45-106 - Prospectus 
Exemptions or Section 73.3 of the Securities Act (Ontario). Further Capital is an 
independent service provider to the Adviser, and except for the services under 
the Agreement, there is no affiliation or relationship between, on the one hand, 
Further Capital, and on the other hand, the Adviser, its affiliates and group 
entities (together, “Pemberton”).

Under the Agreement, Further Capital is entitled to receive a monthly Retainer 
fee for 2020 and a Placement Fee, which is offset by the Retainer and is only 
paid if there is an investment in the Funds by an introduced investor. The fees 
will be paid to Further Capital by the Adviser, and not by the Funds or by any 
investor in it. Neither the Agreement nor the payment of the fees will result, 
directly or indirectly, in the payment of additional fees by any investor in the 
Funds or a successor fund. The Advisor or its affiliates may share information 
relating to investors’ commitments in the Funds or a successor fund with 
Further Capital to assist in calculating the Placement Fee. Further Capital is 
an exempt market dealer registered with the securities commissions or like 
authorities in the provinces of Canada

This document has been prepared and issued for use in the UK and all 
countries outside of the European Union and Middle East by Pemberton Capital 
Advisors LLP. Pemberton Capital Advisors LLP is authorised and regulated by 
the Financial Conduct Authority (“FCA”) and entered on the FCA Register with 
the firm reference number 561640 and is registered in England and Wales at 
5 Howick Place, London SW1P 1WG, United Kingdom. Registered with the US. 
Securities and Exchange Commission as an investment adviser under the U.S. 
Investment Advisers Act of 1940 with CRD No. 282621 and SEC File No. 801- 
107757. Tel: +44(0) 207 993 9300.

This document has been prepared and issued for use in the European Union 
by Pemberton Asset Management S.A.. Pemberton Asset Management S.A. 
is authorised and regulated by the Commission de Surveillance du Secteur 
Financier (“CSSF”) and entered on the CSSF Register with the firm reference 
numbers A1013 & A1342 and is registered in Grand Duchy of Luxembourg 
at 70 route d’Esch, L-1470. Pemberton reports to the US. Securities and 
Exchange Commission as a reporting exempt investment adviser under the U.S. 
Investment Advisers Act of 1940 with CRD 282865 and SEC File No. 802-107832. 
Tel: +352 26468360 

This material is being distributed/issued in the Middle East by Pemberton 
Capital Advisors LLP (DIFC Branch) (“PCA DIFC”). PCA DIFC is regulated by the 
Dubai Financial Services Authority (“DFSA”). This document is intended only 
for Professional Clients or Market Counterparties as defined by the DFSA and 
no other person should act upon it. Please note that this Fund is not based in 
the Dubai International Financial Centre (“DIFC). This material relates to a Fund 
which is not subject to any form of regulation or approval by the DFSA.

www.pembertonam.com. 

Pemberton is a registered trademark. © Pemberton
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Managing Director 
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